


INTRODUCTION 

Welcome. Let's get you those keys. 

Nathan Linton 

Mortgage Broker & Founder 

Linton Finance 

WHAT'S INSIDE 

Buying your first home is one of life's biggest milestones, and one of its 

most overwhelming. Between lenders, deposits, government schemes 

and conflicting advice, it's hard to know where to start, let alone who to 

trust. 

That's where i come in. As a mortgage broker who has guided 

countless first home buyers through the process, my role is simple: cut 

through the noise, explain your options in plain English, and give you 

the confidence to move forward knowing you've made the right 

decisions. 

2026 is a genuinely exciting time to be a first home buyer. The October 

2025 overhaul of the federal deposit scheme removed income caps and 

place limits, and lifted price caps dramatically, opening doors that were 

closed to most buyers just a year ago. This guide walks you through 

exactly what's available and how to use it. 

I understand firsthand the challenge of balancing family life while 

navigating property and finance. It's why I'm passionate about making 

the journey easier, helping you sidestep the common pitfalls and focus 

on what really matters: getting the keys to your own home. 

Let's get started. 
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Covernment incentives in 2026 
Four schemes that can put tens of thousands back in your pocket, and they stack. 

On 1 October 2025, the federal government dramatically expanded support for first home buyers. If you 

looked at the schemes a year or two ago and didn't qualify, look again: the rules have changed in your 

favour. Here are the four main incentives, and how they work in 2026. 

1. The 5% Deposit Scheme (First Home Guarantee)

This federal scheme lets you buy with as little as a 5% deposit, with no Lenders Mortgage Insurance 

(LMI). Normally, banks require a 20% deposit, or charge LMI that can run to $30,000 or more. Under the 

scheme, the government guarantees up to 15% of the property's value to your lender, so LMI simply isn't 

charged. Better still, many lenders price your loan as if you had a 20% deposit, saving 0.50%-1.00% on 

your rate compared to a standard 95% loan. 

The October 2025 overhaul removed the old income caps ($125k single/ $200k couple), scrapped the 

annual limit on places, and lifted the property price caps substantially: 

STATE PRICE CAP (CAPITAL CITY) 

NSW (Sydney) 

QLD (Brisbane) 

VIC (Melbourne) 

SA (Adelaide) 

WA (Perth) 

$1,500,000 

$1,000,000 

$950,000 

$900,000 

$850,000 

GOOD TO KNOW 

Major regional centres (Newcastle, the 

lllawarra, Geelong, the Gold Coast and 

Sunshine Coast) share the capital city caps. 

Other regional areas have lower caps, and the 

boundary can split a suburb in two. Always 

confirm your exact postcode's cap before 

house hunting. 

Eligibility snapshot: Australian citizen or permanent resident, 18+, buying as an owner-occupier below the 

price cap, with at least a 5% deposit. You count as a first home buyer if you haven't owned Australian 

residential property in the past 10 years. Single parents may qualify for the related Family Home Guarantee 

with just a 2% deposit. 
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How borrowing power is calculated
Why one bank says $600,000 and another says $500,000. 

Your borrowing capacity is the amount a lender is willing to lend you. It's not just based on your income; 

lenders weigh up your expenses, existing debts, credit history and deposit size together. 

Lenders also apply a serviceability buffer on top of the actual interest rate (currently around 3%) to 

make sure you could still afford the loan if rates rose. That's why the amount you qualify for is usually 

less than what you feel you could afford day-to-day. 

Crucially, every lender calculates borrowing power differently. They treat overtime, bonuses, casual 

income, HECS debts and living expenses in different ways, which is why one bank might approve 

$600,000 while another caps you at $500,000 on identical figures. 

WORKED EXAMPLE 

A household earning $120,000 with living 

expenses of $2,000 per month might be 

assessed at around $800,000 by one lender, 

and closer to $700,000 by another. Same 

people, same payslips, $100,000 difference. 

That gap is why comparing across lenders 

matters so much. 

Curious what you could borrow? A 30-minute 

discovery call is all it takes to calculate your real 

borrowing power across dozens of lenders. No 

cost, no obligation. 

WHAT LENDERS LOOK AT 

• Income: salary, overtime, bonuses, casual

work

• Living expenses (benchmarked against

HEM)

• Existing debts: car loans, credit cards,

HECS

• Credit history and repayment conduct

• Deposit size and loan-to-value ratio

BOOK A CALL I VISIT WEBSITE I 
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Your team & the step-by-step journey
Buying well is a team sport. Pick yours wisely. 

Buying your first home is a team effort. Choosing the right people gives you a genuine competitive 

advantage, and saves an enormous amount of stress. Here's who matters, and what each person 

actually does. 

Mortgage broker FREE 

Your guide through the entire process, and the 

first person to speak to. A broker compares 

dozens of lenders, explains your options in plain 

English, and structures the loan around your 

goals, so you don't get stuck with the wrong 

bank. 

Building & pest 
inspector 

$400-

$1,000 

Checks for hidden issues like termites, structural 

faults and water damage, so you can buy with 

confidence or renegotiate if problems are found. 

Always hire your own, never the agent's. 

The journey, step by step 

Strategy & pre-approval • 1 week

Conveyancer/ 
solicitor 

$1,000-

$2,500 

Handles the legal side: reviewing contracts, 

running searches, and making sure settlement 

runs smoothly. A good conveyancer protects you 

from costly mistakes and keeps the process 

stress-free. 

Real estate agent PAID BY SELLER 

The agent represents the seller, not you, but 

understanding their role and motivations helps 

you negotiate smarter and avoid overpaying. Be 

friendly, verify everything independently. 

0 Meet your broker, map your borrowing power and scheme eligibility, and secure a fully credit-assessed 

pre-approval. Your move: gather payslips, bank statements and ID early; it's the biggest cause of delays . 

•
Research & inspections . 2-12 weeks

House-hunt within your budget and price cap. Attend open homes, track sale results, and shortlist

suburbs. Your move: inspect at least 10 properties before you bid on anything; it calibrates your sense of

value.



• 

• 

• 

• 

Make an offer 

Negotiate privately or bid at auction, armed with your pre-approval and a firm walk-away price. Your

move: order the building & pest inspection and have your conveyancer review the contract before you 

commit. 

Contract review & exchange 

Your conveyancer finalises terms, you pay the deposit, and contracts are exchanged. Your move: confirm 

your cooling-off period and finance clause dates; these deadlines are strict. 

Unconditional approval . 1-3 days 

The lender completes its valuation and issues formal approval, the final green light. Your move: don't 

change jobs, take on new debt, or make big purchases until after settlement. 

Settlement & move in • 4-6 weeks after exchange 

Funds change hands, the title transfers, and you collect the keys. Your move: do a final walk-through the 

day before settlement, and have building insurance active from exchange. 



������
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Frequently asked questions
The questions I hear most from first home buyers. 

How much deposit do I really need? 

As little as 5% under the federal deposit scheme, without paying LMI. On a $700,000 home, that's $35,000 plus 

purchase costs. Outside the scheme, you'll want 20% to avoid LMI, or expect to pay the premium for a smaller 

deposit. 

Can my parents gift me part of the deposit? 

Yes. Most lenders accept gifted funds, usually with a signed letter confirming the money doesn't need to be 

repaid. Some lenders also want to see a portion of "genuine savings" held at least three months, so structure 

this early. 

What does a mortgage broker cost? 

For most home loans, nothing. Brokers are paid a commission by the lender you settle with, and it's fully 

disclosed to you; it doesn't come out of your pocket or inflate your rate. You get lender comparison, strategy 

and application management at no cost. 

How long does a pre-approval last? 

Typically around 90 days, and most lenders can extend or refresh it with updated documents. If your income, 

expenses or debts change materially in the meantime, tell your broker; it's far better to re-check than to have 

an approval collapse mid-purchase. 

Will getting pre-approved hurt my credit score? 

A single application has a minor, short-lived impact. What genuinely damages your score is scattering 

applications across multiple lenders in a short window, which is another reason to pick the right lender once, 

with a broker's help, rather than applying everywhere. 

I owned a home years ago. Can I still use the schemes? 

Possibly. Since October 2025, you qualify for the 5% Deposit Scheme if you haven't owned Australian 

residential property in the past 10 years. State grants and concessions have their own rules, so check each one 

for your situation. 



Can I buy with a partner, friend or sibling? 

Yes. Joint purchases are common and can significantly boost borrowing power. Scheme rules for joint 

applicants vary (and change), so confirm the current criteria for your combination before planning around it, 

and get legal advice on ownership structure. 

Should I fix my rate right now? 

It depends on where rates, the economy and lender competition sit when you apply, not on a rule of thumb. 

The honest answer is that this is a conversation to have with your broker at approval time, when we can 

compare the actual fixed and variable offers on the table. 



YOUR NEXT STEP 

This is the beginning of 
something good. 

You're now armed with the knowledge to navigate the process, sidestep the 

common pitfalls, and take full advantage of what's available to first home buyers 

in 2026. And remember: you don't have to do any of it alone. 

In our first meeting, we will: 

0 Discuss your goals and objectives: where you

want to buy, when, and what matters most to 

you. 

0 Calculate your total borrowing power: across

dozens of lenders, not just one bank's answer. 

O Map your next steps: exactly which schemes

and incentives you're eligible for, and the path 

forward. 

CLICK HERE TO BOOK YOUR 

FREE DISCOVERY CALL 

lintonfinance.com.au/book-appointment 

Nathan Linton 

Mortgage Broker & Founder, Linton Finance 

www.lintonfinance.com.au • @linton.finance 

LINTON 

FINANCE 

This guide is general information only and does not take into account your objectives, financial situation or 

needs. Scheme rules, price caps and grant amounts are current at the time of writing (2026) and are subject to 

change; always confirm the latest criteria with Housing Australia, your state revenue office, or your broker before 

making decisions. Consider seeking independent legal, financial and tax advice for your circumstances. 




